10 Great
Conversation Starters
GETTING YOU NETWORKING WITH CONFIDENCE, AUTHENTICITY AND EASE

10 CONVERSATION STARTERS
so you’re never stuck with what to say
1. GET STRAIGHT TO THE POINT
So I’d love to hear all about your business, what is it that you do?
WHY: this is the most obvious starting point for any networking conversation. People are
expecting it and it’s easy to answer. It’s a little superficial so if you want to help people drop
their guard with you so you can really connect then get more personal.

2. TALK ABOUT NETWORKING
So I'm fairly new to networking, have you been doing it a long time? And what do you think
about this group so far?
WHY: Nice starter as it’s light and helps people to open up, sharing their opinions. It also
helps you get a feel for the group if you’re new to it. You can get the inside scoop! Again, it
can be a little superficial but can lead to more personal questions

3. TALK ABOUT YOUR VISIONS
What motivated you to start your business? Like, what’s the real reason why you do what you
do?
WHY: This shows you’re interested in the deeper purpose behind and gets them talking
about their passions. People become more relaxed when they can step into the creative,
passionate side of their brain.

4. GET PERSONAL
Ok so I know at networking we’re ‘supposed to’ talk about business but I’d actually really like
to get to know you so tell me where did you grow up? OR what’s your favourite holiday
memory? OR where’s the weirdest place you’ve found yourself?
WHY: This helps us to drop our guards and connect on a level that’s more than just business.
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5. ADDRESS THE ELEPHANT IN THE ROOM
Yikes networking is so awkward at the beginning right? Let’s get the uncomfortable bit out
the way and I’ll go first, tell me about you, what you do and why you do it?
WHY: Getting right to the point and saying what everyone else is thinking will dissipate the
tension in the room and the others will thank you for it.

6. DROP YOUR GUARD AND LET THEM HELP YOU
So I’ll be honest here, networking scares the life outta me, do you have any tips that might
help me, especially as an introvert?
WHY: Vulnerability is not only relatable. It also helps others to relax and feel more at ease
with you. On top of that it’s also a sign of confidence and this honesty will impress others
and endear them to you (if they are the right people for you).

7. GIVE A COMPLIMENT
Compliment them on their hair, top, earrings and ask where they got them from (obviously
ONLY do this if you genuinely love what they’re wearing)
WHY: This instantly disarms people, it’s a rewarding feeling to receive a compliment and
gives us all the ‘good feels’ (even if we struggle to take compliments). This will ensure they
remember you but I cannot stress enough how this MUST be sincere.

8. START ON THE BEST FOOT
So who’s your ideal client? Who do you want to attract to your business? Who is it that I
should be sending your way?
WHY: Not only is this a great question to get them thinking about who they really want to
attract but it also shows that you may have an interest in referring people to them. Aside
from all that good stuff, it’s also a great conversation piece and can take you anywhere!
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9. PAY ATTENTION
If they had elevator pitches at the beginning then focus in on something they said and ask
specifically about this.
WHY: We all love it when we feel heard and especially when someone takes an interest in
something we’ve said so when you circle back around to it it feels really great and gives them
an opportunity to expand on something that’s clearly important to them.

10. SHARE THE KNOWLEDGE
Ok so we all have to ‘deal with’ social media in what we do right so how about we each share
our top social media tip/hack and then we’ll all go away knowing something we didn’t know
before?
WHY: This gives people an opportunity to share their knowledge but allows you all to leave
having helped each other.

BONUS: HELP EACH OTHER OUT
Ask the simple question “What can I do to help you out today? Is there anything specific you
need or do you have a particular challenge we can get into?”
WHY: This has to be asked with zero agenda and purely to offer assistance and it’s my
absolute favourite! It's a big part of our networking format for several reasons;
1. It shows you genuinely want to help them grow/succeed/overcome a challenge
2. It keeps you connected afterwards as you check in to see how it’s going
3. It fills your cup as an empathetic woman to help others
4. It ensures they remember you
5. It also gives us the opportunity to get comfy in asking for and accepting help

I hope you've found this helpful and that you'll use some of these great conversation starters
in your next sessions!

